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VALE John Thomson 

Many of the clients who have been with me from the start will remember my good friend and mentor, 

and their former financial adviser, John Thomson. 

We found out that John passed away this week, just shy of his 85th birthday.  

John was a man with a true zest for life (a real Scotsman), he lived fully and was both gracious and 

kind to everyone, always.  

I knew John for more than twenty-five years and I shared a deep bond with him, constantly witnessing 

his giving and genuine nature. 

One memory that both my family and I have of John is the way in which he emphasised the 

importance of treating waitstaff. From the very first lunch I ever attended with John, he made a point 

of going out of his way to chat to our waiter, showing respect and genuine interest in who the person 

serving us was. In this small act of self-awareness, John, every time we were out together, would find 

out such interesting details of these people's lives all while sharing a laugh with them – and John 

loved to laugh. In these scenes, I would observe an interaction that historically is perceived as 

transactional become one filled with meaning. This is just one example of John's warmth although he 

may not have realised, it was always impactful and really demonstrates the sort of man that he was. 

This notion has touched my family and I creating a ripple effect in the reminder of treating others with 

respect, dignity, and warmth.  

Were it not for people like John, this pioneer for goodness and humanity, the world would be a 

miserable place.  

I will miss John personally, but I am so thankful for the time that I had with him. He was my mentor 

and great friend - someone who saw my potential but was also always there to pull me up when 

needed. John encouraged me to be 'Distinctly Different' and pointed out that I would only succeed 

when the people I serve do. The lessons he taught me I will continue to pass on and the values that 

he taught me will remain at the forefront of all we do at Marinis. 

On behalf of all of us at Marinis Financial Group and from my family, I pass on our sincere 

condolences to Pam, John's widow, his three daughters and sons in law plus all of their grandchildren 

and extended family 

I thank God for John’s presence in my life as his example has helped me become a better person - 

and in turn his influence has allowed for the great outcomes in our business and for our clients. 

 

Yours sincerely 

Theo Marinis B.A., B.Ec., CPA., FPA® 

Financial Strategist 

Authorised Representative 
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If you do not wish to receive further messages of this nature, send a reply email with the word 

UNSUBSCRIBE in the subject box. 

 
 

Disclaimer: 

The information in this article is general information only. It is not intended as financial advice and should not be 

relied upon as such. The information is not, nor is intended to be comprehensive or a substitute for professional 

advice on specific circumstances. Before making any decision in respect to a financial product, you should seek 

advice from an appropriately qualified professional on whether the information is appropriate for your particular 

needs, financial situation and investment objectives. 

The information provided is correct at the time of its creation and may not be up to date; please contact Marinis 

Financial Group for the most up to date information. 

This message is confidential and may be privileged. It is intended only for the use of the addressee named 

above. If you are not the intended recipient, any unauthorised dissemination, distribution or copying is illegal. We 

do not guarantee the security or completeness of information hereby transmitted and we are not liable in either 

respect for any delay. Nothing in this message is intended as an offer or solicitation for the purchase or sale of 

any financial instrument. Any market prices or data, unless specifically verified and identified as such, are not 

warranted as to completeness or accuracy. It is the responsibility of the recipient to virus scan this email. 

Please think of the environment before printing this email. 
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